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BOSTON/PROVIDENCE

GENERAL WASHINGTON

APARTMENTS WOOD STREET APARTMENTS DIGHTON GARDENS

625 Main St, Reading, MA 151 Wood St, Lowell, MA 27 Dighton St, Brighton, MA

Multifamily: 39 Units Multifamily: 51 Units Multifamily: 13 Units

Sale Price: $7,325,000 Sale Price: $7,300,000 Sale Price: $6,300,000

Price/Unit: $187,821 Price/Unit: $143,137 Price/Unit: $484,615

Cap Rate: 6.2% Cap Rate: 5.3% Cap Rate: 5%

Sale Date: 11/20/20 Sale Date: 12/30/20 Sale Date: 05/15/20

Agent(s): Drew Kirkland Agent(s): Drew Kirkland Agent(s): Drew Kirkland
Francis Saenz Francis Saenz Francis Saenz

Tim McGeary
Bradford Carlson

WASHINGTON & TANGLEWOOD
APARTMENTS
COLUMBIA HALL MIXED USE WEBSTER STREET APARTMENTS 1111 Washington St & 10-12 Tanglewood Rd,
562-568 Columbia Rd, Dorchester, MA 22 Webster St, Haverhill, MA Dorchester, MA
Mixed-Use: 22 Units Multifamily: 20 Units Multifamily: 22 Units

e
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Sale Price: $4,800,000 Sale Price: $2,500,000 Sale Price: $2,300,000
Price/SF: $213 Price/Unit: $125,000 Price/Unit: $104,545
Cap Rate: 42% Cap Rate: 6.9% Cap Rate: 5%
Sale Date: 04/02/20 Sale Date: 117/20 Sale Date: 12/07/20
Agent(s): Drew Kirkland Agent(s): Drew Kirkland Agent(s): DreW.Kirkland
Tim McGeary Francis Saenz Francis Saenz

Jim Casey

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, expressed or implied, as to the accuracy of the information. References to square
footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Any projections, opinions, assumptions or estimates used herein are for example purposes only and do
not represent the current or future performance of the property. NorthEast Private Client Group is a service mark of NorthEast Private Client Group. © 2021 NorthEast Private Client Group

BOSTON/PROVIDENCE

WESTFORD STREET BENNINGTON STREET
APARTMENTS MIXED USE
129 Westford St, Lowell, MA 1020 Bennington St, East Boston, MA

WOODROW AVE APARTMENTS
89 Woodrow Ave, Dorchester, MA

Multifamily: 17 Units Mixed-Use: 5 Units Multifamily: 8 Units
Sale Price: $2,150,000 Sale Price: $1,465,000 Sale Price: $1,330,000
Price/Unit: $126,471 Price/Unit: $293,000 Price/Unit: $166,250
Cap Rate: 73% Cap Rate: 5.5% Cap Rate: 2%
Sale Date: 06/12/20 Sale Date: 03/04/20 Sale Date: 07/27/20
Agent(s): Drew Kirkland Agent(s): Drew Kirkland Agent(s): Tim McGeary
Francis Saenz Francis Saenz Bradford Carlson
SHAW STREET APARTMENTS PHILLIPS STREET MULTIFAMILY BELMONT STREET APARTMENTS
36 Shaw St, Quincy, MA 49-55 Phillips St, Methuen, MA 380 Belmont St, Brockton, MA
Multifamily: 4 Units Multifamily: 6 Units Multifamily: 6 Units
Sale Price: $924,000 Sale Price: $785,000 Sale Price: $750,000
Price/Unit: $231,000 Price/Unit: $130,833 Price/Unit: $125,000
Cap Rate: 5.5% Cap Rate: 5.2% Cap Rate: 8.6%
Sale Date: 11/24/20 Sale Date: 10/16/20 Sale Date: 03/09/20
Agent(s): Tim McGeary Agent(s): Drew Kirkland Agent(s): Tim McGeary

Francis Saenz

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, expressed or implied, as to the accuracy of the information. References to square
footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Any projections, opinions, assumptions or estimates used herein are for example purposes only and do
not represent the current or future performance of the property. NorthEast Private Client Group is a service mark of NorthEast Private Client Group. © 2021 NorthEast Private Client Group
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BOSTON/PROVIDENCE
CAP RATE TRENDS

== 3 Star Cap Rate
BOSTON, MA Cap Rate

6.0% 2020 saw a decline in sales volume in comparison to the previous
five years, this is due to the limited transaction activity in 20Q2 and
20Q3. This trend will most likely not continue though and sellers

5.5% in the Boston area should be optimistic as sales volume 20Q4
reached one of the highest quarterly totals in recent time. Urban
markets were hit hard by the pandemic, yet Boston has been able

5.0% to lead the way in recovery, employment growth between April and
December of 2020 topped 10% trailing the growth of only a few

other metro areas like Cincinnati and Cleveland.
4.5%

4.0%

3.5%
20M 2013 2015 2017 2019 2021 YTD

SPRINGFIELD, MA

9.0% As the pandemic winds down, the Springfield multifamily market has

shown positive signs toward the future, apartments rents are rising

at a 3.8% annual rate, beating out the past three years average

of 3.3% average annual rent growth. Vacancies in the metro area

are trending positively as well, currently sitting below the 10-year

8.0% average. Even with relatively slow start in 2020, Springfield’s total
sales volume still increased approximately 33% over 2019’s sales
volume in dollars.

8.5%

7.5%
7.0%

6.5%
20Mm 2013 2015 2017 2019 2021 YTD

PROVIDENCE, RI

8.5% The Providence multifamily market has been able to hold solid
positioning through the pandemic and has seen increases in
occupancy and rents. Sales volume has surpassed its historical
average for the sixth consecutive year in 2020 riding the coattails
of strong performances in 20Q1 and 20Q2. Vacancies have
7.5% remained below 5% over the past nine years and have continued
to do so, even as the market has taken on record supply over the
past few years, demand has remained steady and rent growth has
7.0% accelerated. Though this market has been primarily dominated by
education and healthcare workers, landlords should see an uptick
in IT and financial professionals as fintech companies like Johnson
& Johnson, GE Digital, and eMoney have set up shop in the region.

8.0%

6.5%

6.0%
20Mm 2013 2015 2017 2019 2021 YTD

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, expressed or implied, as to the accuracy of the information. References to square
footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Any projections, opinions, assumptions or estimates used herein are for example purposes only and do
not represent the current or future performance of the property. NorthEast Private Client Group is a service mark of NorthEast Private Client Group. © 2021 NorthEast Private Client Group

CENTRAL CT/WESTERN MA

WHARTON & PARSONS

APARTMENTS
24 Parsons St & 286 South EIm St,
Wallingford, CT

Multifamily: 37 Units

Sale Price: $5,025,000
Price/Unit: $135,811
Cap Rate: 71%
Sale Date: 10/23/20
Agent(s): Brad Balletto
Jeff Wright
CAROUSEL APARTMENTS

27 Pleasant St, East Windsor, CT
Multifamily: 40 Units

Sale Price: $2,551,613
Price/Unit: $63,790
Cap Rate: 7.8%
Sale Date: 09/18/20
Agent(s): Taylor Perun

Alex Burr

PLAINVILLE & NEW BRITAIN
APARTMENT PORTFOLIO
Plainville & New Britain, CT
Multifamily: 71 Units

Sale Price: $4,600,000
Price/Unit: $ 64,788
Cap Rate: 7.8%
Sale Date: 3/27/21
Agent(s): Taylor Perun
Alex Burr
CONGRESS & MAPLE
STREET APARTMENTS

10-30 & 54 Congress & Maple St,
Hartford, CT

Multifamily: 46 Units

Sale Price: $2,475,000
Price/Unit: $53,804
Cap Rate: 8.9%
Sale Date: 0114/20
Agent(s): Taylor Perun

Alex Burr

DEWEY & DELLDALE
APARTMENTS

201 Dewey St & 2 Delldale St,
Worcester, MA

Multifamily: 31 Units

Sale Price: $2,950,000
Price/Unit: $95161
Cap Rate: 6.5%
Sale Date: 10/27/20
Agent(s): Taylor Perun

Tim McGeary
FARMINGTON & GRAFTON
PORTFOLIO

54 Grafton St & 527 Farmington Ave,
Hartford, CT

Multifamily: 45 Units

Sale Price: $1,815,000
Price/Unit: $40,333
Cap Rate: 87%
Sale Date: 0717/20
Agent(s): Taylor Perun

Alex Burr

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, expressed or implied, as to the accuracy of the information. References to square
footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Any projections, opinions, assumptions or estimates used herein are for example purposes only and do
not represent the current or future performance of the property. NorthEast Private Client Group is a service mark of NorthEast Private Client Group. © 2021 NorthEast Private Client Group



2021 BUILDING SALES REPORT

NORTHEA

PRIVATE CLIENT GROUP*

ADDED VALUE FOR REAL ESTATE INVESTORS

NORTH EA/}

PRIVATE CLIENT GROUP

ADDED VALUE FOR REAL ESTATE INVESTORS

2021 BUILDING SALES REPORT

CENTRAL CT/WESTERN MA

NORTHAMPTON
MULTIFAMILY PORTFOLIO

2 Belanger Place & 11 Munroe St,
Northampton, MA
Multifamily: 12 Units

Sale Price: $1,045,000
Price/Unit: $87,083
Cap Rate: 7.2%
Sale Date: 08/10/20
Agent(s): Taylor Perun
Tim McGeary
CEDARWOOD APARTMENTS

154 Amherst Rd, Belchertown, MA
Multifamily: 12 Units

Sale Price: $775,000
Price/Unit: $64,583
Cap Rate: 81%
Sale Date: 01/01/20

Taylor Perun

Agent(s):
gent(s) Tim McGeary

WARE APARTMENT PORTFOLIO
14 Otis Ave & 48 Park St, Ware, MA
Multifamily: 26 Units

Sale Price: $1,030,000
Price/Unit: $39,615
Cap Rate: 12.3%
Sale Date: 01/08/20
Agent(s): Taylor Perun

Tim McGeary

PLEASANTVILLE APARTMENTS
40 Whitewood Rd, Waterbury, CT
Multifamily: 15 Units

Sale Price: $750,000
Price/Unit: $50,000
Cap Rate: 8.6%
Sale Date: 03/27/20
Agent(s): Taylor Perun

Alex Burr

ELIZABETH STREET
APARTMENTS

13 Elizabeth St, Worcester, MA
Multifamily: 8 Units

Sale Price: $840,000
Price/Unit: $105,000
Cap Rate: 6.5%
Sale Date: 10/28/20
Agent(s): Taylor Perun

Tim McGeary
SARSFIELD TERRACE

32 & 46 Barnes St, Waterbury, CT
Multifamily: 11 Units

Gty TR

Sale Price: $480,000

Price/Unit: $43,636

Cap Rate: 10.3%

Sale Date: 10/02/20

Agent(s): Taylor Perun
Alex Burr

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, expressed or implied, as to the accuracy of the information. References to square
footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Any projections, opinions, assumptions or estimates used herein are for example purposes only and do
not represent the current or future performance of the property. NorthEast Private Client Group is a service mark of NorthEast Private Client Group. © 2021 NorthEast Private Client Group

CENTRAL CT/WESTERN MA
CAP RATE TRENDS

== 3 Star Cap Rate

HARTFORD, CT Cap Rate

8.0% Hartford has seen recent developments like the University of
Connecticut campus and in the Front Street District, coupled

o with proposed developments surrounding Dunkin Donuts Park

and a XL Center makeover has positioned the city to benefit.

This past year, Hartford’s multi-family market was able to capture
7.0% demand gains. Vacancies were able to compress drastically over
the past three quarters and rent growth reached a five-year high.
With units underway representing less than a percent of existing
inventory, rent will have more room to grow if the demand trend
continues. In the previous five years, sales volume has grown
6.0% to an annual average of about $300 million, and though the

area saw a decline in transactions at the beginning of last year,

20Q4 saw transaction volume reach over $113 million. The recent

5.5% improvement in fundamentals should help the Hartford multi-
20n 2013 2015 2017 2019 2021YTD family market continue this trend.

6.5%

MANCHESTER, CT

7.5% Strong recent employment growth in high-paying sectors has
driven demand in the Manchester market. The area has been

. able to fair well during the economic slowdown of the pandemic.

7.0% Vacancies have entered 2021 at a near-record low and rent
growth has averaged more than 4% over the past five years.

6.5% This trend has been led by B and C class properties, annually
averaging about 4.5% rent growth in the past three years.

6.0%

5.5%

5.0%

20M 2013 2015 2017 2019 2021 YTD

WORCESTER, MA

7.5% The limited supply in the Worcester area proved to be a major
advantage for property owners during the pandemic. Lack of
development has kept occupancies tight and vacancy rate hit a
near record low in 2020. This has also helped rent growth boom
across all class types, B and C class properties have seen rents
6.5% grow an average 3% annually over the last five years when A class

properties saw rent growth reaching 3% in 2020, a major jump

compared to the 1% growth seen in 2019. In 2019, sales volume
6.0% exploded to a record of over $400 million, this slowed in 2020
but does not indicate a trend. Given the market’s large amount
of older stock and higher yields compared to urban properties,
value-add investors can seize lucrative opportunities in the
upcoming year.

7.0%

5.5%

5.0%
201 2013 2015 2017 2019 2021 YTD
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OUR PROCESS

1. Position the property so it resonates with potential buyers.

We tell a compelling market story to sell the opportunity.

N

Expertise by Asset Type, Size & Location
Submarket Fundamentals, Trends & Activity
Local Research & Operational Strategy
Real-time Exclusive Deal Flow

2. Leverage our relationships.
The most important thing we do is get on the phone.

. Individual Investors

. Promoters, Syndicators & Private Equity
. Building Owners & Developers

. Family Offices, Trusts & High Net Worth

!

3. Leverage our platform.

and create competition in the markets we serve.

. With offices collaborating across the region, we import capital

Specialized Agents in NY, CT, MA & RI
Segmented Proprietary Database

Relationships with Third-Party Vendors
Select Outside Brokerage Community

!

4. Deploy a strategic digital marketing campaign.
We communicate the opportunity via multiple channels.

. Strategic Email Communications

. NortheastPCG Website and Press Releases
. Social Media and Online CRE Portals

. Direct Mail and Print Advertising

OUR PROGRAM

Demand Analysis

This analysis will identify
those factors which affect
tenant demand for your
asset, together with our
recommendations for
increasing this demand both
on an interim basis and as a
longer term strategy.

Strategic Analysis

This analysis will consider all
factors related to your asset
-- people, financial, legal and/or
market driven. We will identify
the challenges presented and
their future implications. We will
present the options available
to you and our recommended
best course of action.

Initial Consultation

In this meeting we will explore
some of the challenges you
may be facing and how our
program can help you better

understand the options
available to you.

Scheduled Updates

Throughout the operational hold
period for your property we will
update you periodically on all of
these areas of concern. We will
keep you apprised of changing
market fundamentals and activity
to ensure that you don’t miss out
on any opportunities or get caught
by surprises as changes emerge.

Value Analysis

This analysis will help you better
understand the current valuation
of your asset or portfolio and how
upcoming changes will affect that
value. We will identify strategies
to assist you in positioning your
assets to maximize value whether
you choose to hold, refinance,
exchange or sell.

Operations Analysis

This analysis identifies the
current state of operations and
the challenges that may affect

asset value. We also provide
our recommendations as to
how the operational issues may
be overcome for increased
efficiency and profitability.

What Could You Accomplish with the Right Partner?
If you’re ready to talk strategy, we’d like to hear from you.

NEW YORK

777 Westchester Ave, Suite 101
White Plains, NY 10604

(914) 940-0500

CONNECTICUT

2 Trap Falls Road, Suite 312
Shelton, CT 06484
(203) 692-2420

www.northeastpcg.com

MASSACHUSETTS
300 Washington Street, Suite 303
Newton, MA 02458

(857) 990-6800
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